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DMDQ/M-15 4219
ADVERTISING AND SALES MANAGEMENT
Paper : MC-605
Time : Three Hours] [Maximum Marks : 80

Note : Attempt five questions in all. The first question consisting
of ten (10) short answer type questions is compulsory.
Attempt any four (4) questions out of the remaining seven
questions. |
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1. Compulsory Question ( 21famd wg=) .

Answer of following questions should not exceed half page :
(a) Distinguish between Advertising and Publicity.

(b) Explain the objectives and method of I;reparing
Advertising Budget.

(c) What are the benefits of using Social media for
Advertising ? ‘

(d) What is Fear appeal ?

(e) What is Media planning ?

(f) What is an Advertising agency ?

(g) What are the benefits of Sales territory ?
(h) Explain the importance of Sales Budget.
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(i) What is Employee selection ?

() . What is Sales meeting ? (10x4=40) *
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Does Advertising affect standard of living of people and :

cultural values of a society ? Explain. 10
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What are the goals and objectives of Advertising ? Explain

the DAGMAR approach. 10
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Explain the various factors influencing the selection of an
advertising media. ; 10
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Explain the meaning and importance of testing Advertising
effectiveness. Discuss the pre-testing methods of testing
Advertising effectiveness. 10
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Explain the meaning and process of Sales planning. 10
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Explain the meaning and principles of Sales onmE.N.mmoP Also
discuss different froms of organising field salesforce. 10
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Explain the meaning and importance of Motivation. Discuss

various methods that can be applied by a firm to motivate its
salesforce. 10
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